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Real Life Impact

Ireneo Baccaray had worked hard to build his retirement savings. But he worried that his

nest egg would not last.

Ireneo had a mix of company stock, a 401(k), and
some personal savings. But with medical costs rising
— and life getting more expensive — he wasn’t sure
if his income would be enough to cover his needs in
the future.

His son, Bob", encouraged him to consider an annuity
from National Life Group.

At first, Ireneo was skeptical. He had experienced
market losses in the past and wanted to make sure
it was a sure thing. “I invested in real estate, but the

downturn in 1990 wiped out all my gains,” Ireneo says.

Bob assured his father that a National Life Group
annuity offered something different — a 0% floor that
protects every dollar, even when the markets go down.
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“We completed the paperwork and then left it at that,”
Bob recalls. “Then one day, the market started falling.
My father texted me, worried about how it would affect
the money in his annuity.”

Ireneo could have lost hundreds of thousands of
dollars if he had invested directly in the stock market.
But with his National Life Group annuity, Ireneo didn’t
lose a thing. “I just felt so good after so many losses
and gambles in life. | finally got a winner,” he says.

Ireneo gained a 25% increase in income. “Without
my National Life annuity, | couldn’t afford our typical
lifestyle,” he says.

He also has peace of mind knowing his contributions
are protected, giving him the confidence that his future
is secure.

"I just felt so good after so many losses

and gambles in life. | finally got a winner."
— lreneo Baccaray
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*Bob is a licensed agent with National Life Group

The index strategies of fixed indexed annuities credit interest based in part on the change in a market index such as this one. An investment cannot
be made directly into an index. Indexed annuities do not directly participate in any stock or equity investments. When discussing this or other index
strategies with your client, explain that this is not an investment in the market and that this is a method for crediting interest and disclose any

cap, participation rate or threshold that will apply. For an index with volatility control and the additional costs deducted from the Index value, the
positive Index value change may be less than that of similar indices that do not include volatility control and do not deduct these costs.

When included in a fixed indexed annuity with the protection of a 0% or 1% floor, the benefit of reduced downside will not be realized for index
returns below 0% or 1%. The 0% floor provided by an indexed annuity ensures that during crediting periods where the index is negative, that
no less than 0% interest is credited to the index strategy. This means that premiums paid and interest earned will not be reduced by market
volatility. Guaranteed lifetime income may be provided either by annuitizing an annuity, or through purchasing an annuity with an income rider.
Riders are supplemental benefits that can be added to an annuity and rider charges continue to be deducted regardless of whether interest

is credited. Guaranteed lifetime income riders may be optional, may require additional premium and may not be available in all states or on
all products. Guarantees are dependent upon the claims-paying ability of the issuing company. Assuming no withdrawals made during the
surrender charge period and no rider charges. This is not a solicitation of any specific annuity contract.

National Life Group® is a trade name of National Life Insurance Company (NLIC), Montpelier, VT, Life Insurance Company of the Southwest
(LSW), Addison, TX, and their affiliates. Each company of National Life Group is solely responsible for its own financial condition and
contractual obligations. Life Insurance Company of the Southwest is not an authorized insurer in New York and does not conduct insurance
business in New York.

‘ No bank or credit union guarantee | Not a deposit | Not FDIC/NCUA insured | May lose value | Not insured by any federal or state government agency

Guarantees are dependent upon the claims-paying ability of the issuing company.
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